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Consultant:

“P.O.P”Ing with “Pride

Address:

Phone #

Voice Com#

Email:

Director:

Month of:

Wholesale Order:

I Completed:
Perfect Start __
Power Start

# Recruits

Customer/Prospective Team Member
Highlight Hostess Name

Phone Number

Date

Type of
Appointment

$ Sold

# of
Basics
Sold

# of Roll-up
Bags Sold

Booked
Y/N

24-48 Hour
Follow-up
C/D

Interviewed at Class
or Training Center?

Recruit Full Circle Next Step
Y/N

E.g. Susie Consultant

555-5555

8-15

Class!!

399.00

1

Y

Y

Training Center

8-16 Y Sch train
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30.

Total

Power Start — 10 Classes in 30 Days or Facial 30 Customers in 30 days

Perfect Start — 5 Classes in 15 days or Facial 15 Customers in 15 days

* Must be 18+ Years  * Highlight Hostess Name
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Consultant: Phone # Email:
Address: Director:

Customer/Prospective Team Member Phone Number Date $ Sold Booked Recruiting Literature Full Circle

Y/N Placed In Bag? Y/N
Y /N
E.g. Susie Consultant | 555-5555 | 8-15 50.00 Y Y Y
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Year to Date:
This Weeks Total Sales:

Last Week’'sYTD Total:
(lesstax)

New YTD Sales Total:

Ordersinto the company this week:
Section 1 Whls

Section 2 Whlis

Product Given Away at Cost Section 1.
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Non-Recovered Sales Tax
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