
The Power of a Strong 
Beauty Consultant 

Class 3 
♦ Opening and Closing Skin Care Class with Flip-Chart 

♦ 4 Point Recruiting Plan 
♦ Presenting the Marketing Plan and Inviting Guests 

♦ The 85 Second Individual Close 
 



85 Second Individual Close 

Closing the Sale 
 
“_____(name), were you as excited about how good you looked in that mirror as much as I 
believe your were?  You know your situation a whole lot better than I do… it’s up to you,  I’ll 
work with you either way.  Would you rather splurge for the extra touch of  class that comes 
with your Mary Kay Beauty Essentials Collection, your Miracle Set or would you feel better 
just starting with our TImeWise Skin Care Set?  Whichever you would rather do will certainly 
be fine with me.” (Look down and be quiet for 4 seconds) 
 
 
 
Booking the Follow Up Appointment 
 
“_____(name), were you as enthused about all that hostesses can earn for having a class in 
the next 10-14days as much as I believe you were?  Some guest get so excited that they book 
2 classes to win twice as much!  You’re the boss, would you rather go all out, have 2 classes so 
that you can earn twice as much, or is just 1 really more what you had in mind tonight?  Ei-
ther way will be fine with me.” (Look down at date book) 
 
 
 
Sharing the Opportunity 
 
“_____(name), there’s just one more thing I’d like to say because I believe it, I believe that 
you could be good in Mary Kay. I really do!”  (Soft voice, touch her hand) “With Proper 
training, don’t you believe that you could do most everything you just saw me do?” (Nod 
Yes) “It only takes about 20 minutes for me to share with you how easy it is to get started in 
Mary Kay and how simple it can be for me to help you  earn $800, $1,000, $1,200 cash your 
first 30 days.  Would an extra $1,000—$1,500 extra cash part-time be helpful right now?  My 
schedule is a little tight, could you stay for a few minutes after the class, or would tomorrow 
really be better for you?  Whichever would be easier for you will certainly be fine with 
me.” (Look Down) 
 




